Edward Jones

At Edward Jones, we are committed to providing sophisticated,
thoughtful business advice at your pace and timeline,
regardless of the size of your business. Our financial advisors
take the time to understand your unique situation and vision.

Whether you are managing cash flow, setting up retirement
plans or succession planning for whatever tomorrow brings,
we are here to help you and your business stay on track.

No matter where you are today, we can help you establish

a foundation that provides you with confidence and clarity.

Critical preparation steps and services we can provide include:
o Coordination with business valuation firms*

o Value optimization consultation with M&A professionals who
can work with your legal, accounting and consulting teams*

o Integrated tax and wealth strategies**
o Charitable giving strategies
e Business and corporate banking services*

e Business sale alternatives, including employee stock
ownership plans (ESOPs)*

Mergers & Acquisitions (M&A) Program

As an entrepreneur, you have poured
passion and hard work into building your
business. We know that the demands

of ownership can sometimes mean that
you are faced with big questions:

How do | prepare for a sale if I'm still years away?

What are my options for transitioning ownership
to family or key employees?

How do | evaluate an unsolicited offer?

How can | access capital to fund expansion
until ’'m ready to sell?

What M&A professionals are needed to help
me with an active sale?

At the center of this program is our carefully curated
network of third-party M&A investment banking firms,*
who have the experience and expertise to help your
business, regardless of industry, geography or size. These
M&A specialists can provide an updated view of the current
market, tactics to help increase long-term value or lead
asale process if you're ready to sell today.

The complex process of preparing and
selling a business can often take years.
But your trusted Edward Jones financial
advisor will be your one-stop resource
to guide you along every step of the
journey whether you are selling today
orin the future.

*These services are provided through third-party referral relationships. In providing information about the referral firm, Edward Jones is not making a recommendation,
endorsement or advice regarding that firm or its services. The referral and any services provided by any firm are for commercial or business purposes and are separate from
the financial services Edward Jones provides to clients. Edward Jones and your financial advisor receive a referral fee from the M&A firms if you engage a firm we introduce
to you. (Referral fees are only applicable to investment banks.) Clients are responsible for conducting their own research and making their own decision to work with a firm.

** Edward Jones does not provide tax or legal advice. Tax or legal advice can be provided by third-party relationships maintained by Edward Jones or your own CPA or

attorney, as appropriate.
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Plan ning and prepa ri ng It’s never too early to start planning for the potential sale of your business. This

allows you to optimize its value in real time, evaluate your options and consider

for your business sale

contingencies so you never miss an opportunity. Your Edward Jones financial advisor

and our M&A relationships (including investment banks, legal and accounting firms)
can help you navigate the complexities involved, supporting you through every step.

Investment banking consultation
(24+ months to sale)

Working with M&A advisors familiar with your industry
is crucial. We can connect you with fully vetted
investment banking professionals to provide:

e Updates on current M&A market and enterprise
value analysis

o Review of key “value levers” that can help
increase value at sale

e Transaction structure alternatives, timing and
pricing proposals

Accounting and reporting diagnostic
(12 - 18 months to sale)

To help you put company valuation reporting
in place ahead of conversations with potential
buyers, our accounting firm partners can discuss:

e Cashvs. accrual accounting analysis

¢ Recommendations regarding compiled,
reviewed or audited financial statements

e Quality of Earnings reports, if needed

Integrated tax and wealth strategies
(18 - 24 months to sale)

It’s critical to consider what happens after the business
is sold. Your Edward Jones financial advisor can create
an integrated financial plan, including personal assets,
to help you assess all your options, including:

e Business sale tax-mitigation strategies

e Gap analysis of business proceeds and
retirement goals

e Family and key employee succession planning

e Private client services, including Edward Jones
Generations®***

Pre-due diligence checklist with M&A
attorney (12 months to sale)

As the sale date nears, things like open litigation,
governance and liabilities can impact your ability
to structure a successful sale. Our legal partners
can assist with:

o Review existing offers or letters of intent (LOIs)

¢ Discussing purchase agreement clauses unique
to your business or industry

e Reviewing key presale items like intellectual
property or company contracts

We want to help you go to market with confidence, backed by a comprehensive plan that has been prepared

well in advance of a potential sale. Get started today with a confidential discussion and let us help you feel
understood, informed and in control of your business’s future.

** Edward Jones Generations® is offered through Edward D. Jones & Co., L.P. (Edward Jones), a dually registered broker-dealer and investment adviser. Clients of the
Edward Jones Generations offering may be referred to Edward Jones Trust Company for trust and related services. Edward Jones Trust Company is a federally chartered

savings association and an affiliate of Edward Jones.
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